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185 Donor-Advised Funds
used by individuals and families for their 

ongoing charitable giving

166 Legacy Gifts and 
Bequests

for donors intending to benefit 
Rose Community Foundation and 

community nonprofit organizations

By the Numbers at Rose Community Foundation 

$9.4 million 
in donor-advised fund and

donor designated fund grants in 2025

$10.8 million
contributed to existing and new donor-

advised funds in 2025

$101 million 
in donor-advised fund grants since our 

inception
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Charitable Clients and Giving Vehicles





Audiences for Charitable Giving
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• You should always ask your client about charitable giving regardless of age 
or income – everyone has a legacy to leave.

• Certain factors increase the likelihood that your client may be charitably 
inclined:
o Non-parent or child-free
o Women 
o Loyal/frequent supporters
o Those who think about charitable giving earlier in their life 

• Advisors should convey charitable opportunities to their clients to maximize 
potential tax benefits.



Charitable Giving Vehicles 
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• Donor-Advised Funds

• Succession using Donor-Advised Funds

• Legacy giving tools such as:
o Donor-designated funds

o Field of interest funds

o One-time gifts to designated beneficiaries



Donor-Advised Funds 



Donor-Advised Funds

• Charitable giving account stewarded 
on behalf of and in partnership with 
an individual, couple, family, group 
or company

• Establish a succession plan upon 
opening the fund which is a 
powerful tool for legacy giving

Authority: IRC § 4966(d)(2) (donor-advised fund defined); § 4966(d)(1) (sponsoring organization); § 6033(k) 
(sponsor reporting on Form 990, Schedule D)
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How a Donor-Advised Fund Works

DONOR

Give cash or 

appreciated assets 

like a stock gift

Receives Tax-Deduction

DONOR-ADVISED 
FUND (DAF)

Funds are invested

and can grow tax-free

Donor recommends timing,

recipients and $ amount

 of grants

Authority: IRC § 170(a) (charitable deduction); § 170(f)(18) (sponsor’s written acknowledgment 
of exclusive legal control)
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• $10,000 opening threshold; $250 minimum grant amount

• Support nonprofit organizations of your client’s choosing locally, statewide and 
nationally​

• Opportunity to name a successor advisor​ and develop succession plan

• Funds become the property of Rose Community Foundation; grants are 
recommended by fund advisors 

• Tax deduction at the time of funding or adding funds into the donor-advised 
fund

• No minimum payout rate 

Donor-Advised Funds at Rose Community Foundation
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Authority: IRC § 170(b)(1)(A), (G) (60% of AGI for cash); § 170(b)(1)(C) (30% of AGI for capital gain property); § 
170(f)(18) (acknowledgment); § 4966(d)(2)(A)(ii) (owned and controlled by sponsor). No statutory DAF payout 
requirement (cf. § 4942 for private foundations).



• Donor-advised funds are commingled with Rose Community Foundation funds 
and grow tax-free

• OCIO model works in conjunction with the CFO, the Investment Committee and 
the OCIO. Each has roles in stewarding the funds of the Foundation

• Investment goal is to protect and grow the portfolio’s inflation 
adjusted value over the long term

• Fundholders may choose between three investment pools:

• Growth - Mix/Allocation: 75% Equity / 25% Fixed Income (including private 
equity)

• Balanced – Mix/Allocation: 40% Equity / 60 % Fixed Income  

• Money Market – Mix/Allocation: 100% Cash / Money Market Funds

Investment Approach
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Authority: IRC §§ 501(a), 501(c)(3); §§ 170(b)(1)(A)(vi), 509(a)(1) (public charity status of community foundation); 
Treas. Reg. § 1.170A-9(f)(10)–(14) (community trust single-entity rules)



Contributions into Donor-Advised Funds

Cash

Stocks/mutual funds

Appreciated assets

Real Estate

Business interests

Life Insurance

Cryptocurrency 

Authority: IRC § 170(e)(1) (reduction for ordinary-income and short-term 
property); § 170(f)(11) and Treas. Reg. §§ 1.170A-16, -17 (qualified appraisal; 
Form 8283); § 408(d)(8)(B)(ii) (QCDs may not fund a DAF); CCA 202302012 
(cryptocurrency appraisal)
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Gift Acceptance Policies 

Essential for operation of any nonprofit /nuances with 
community foundations

Board delegates gift acceptance to staff with approval of Gift 
Acceptance Committee for particular gifts 

Addresses complex gifts: how illiquid assets can be accepted 
under particular provisions of the gift acceptance policy 

When liquidity event occurs, funds may go into donor-advised 
fund OR be used to build a legacy gift

Risk and liabilities are strong considerations in gift acceptance
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Donor-Advised Fund vs. Private Foundation
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Authority: DAF: IRC § 170(b)(1)(A), (C), (G). Private foundation: § 170(b)(1)(B), (D) (30% / 20% 
limits); § 170(e)(5) (qualified appreciated stock); § 4940 (1.39% tax on net investment income); §§ 
4941–4945; Form 990-PF



• Foundation manages all administrative functions, grant processing and back-
office support, regulatory compliance, tax returns, audits, no excise taxes

• Maintain your client’s philanthropic identity or have the option to give 
anonymously

• All tax and financial information remains private

• Contribute assets (cash, marketable securities, business interest, real estate) to 
your client’s Fund at any time and benefit from the maximum tax-deduction

• 24/7 access for your client via a secure online fundholder portal

• Access to the Foundation’s community knowledge and relationships

Benefits of a Donor-Advised Fund
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• Grants are recommended by the donor; the funds are property of the community 
foundation

• U.S.-based registered nonprofit (501c3 public charity or other tax-exempt 
organization) in good standing with the IRS

• Due diligence process

• Donor or related parties may not receive material benefit such as tickets or 
tables

• Cannot be used to fulfill a pledge or commitment

• Cannot be used to make grants to individuals such as a scholarship

Grantmaking Requirements for Donor-Advised Funds
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Authority: IRC § 4966(c) (taxable distributions: grants to individuals, non-charitable purposes, or without § 4945(h) 
expenditure responsibility); § 4967 (more-than-incidental benefit to donor, advisor, or related person); § 4958(c)(2), 
(f)(7) (excess benefit); Notice 2017-73 (pledges; event tickets); Prop. Treas. Reg. § 53.4966-1 et seq. (REG-142338-07, 
Nov. 2023)



Why Work with a Community Foundation?



The Benefits
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Rose Community Foundation’s Approach

• Personalized and tailored 
support for each fund

• Work directly with an 
assigned Fund Steward

• Evolving philanthropic 
journey alongside the Fund 
Steward 
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• Philanthropic values clarification

• Developing mission, vision, and 
strategy

• Issue research

• Family meeting facilitation with 
experience in multigenerational 
philanthropy

• Sourcing grantees and due diligence 
support on topics of your choosing 
or in the Foundation’s areas of focus 

• Donor learning, webinars and 
collaborative funding opportunities

Supports and Services for Your 
Client’s Philanthropy
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The Cy-Pres Doctrine / Variance Power

• Cy-Pres Doctrine:  courts may redirect charitable gifts when the intended 
beneficiary of the gift is unavailable or the bequest is no longer feasible

• Cy-Pres: applies to community foundations in the form of Variance Power
• Board of Trustees may exercise variance power if the beneficiary of a 

charitable gift is no longer in existence or the purpose for which the gift 
was given is not feasible

• For some, possibly the single most important reason to leave their succession 
plan, whether through a donor-advised fund, or separate fund to / through a 
community foundation 
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Authority: Treas. Reg. § 1.170A-9(f)(11)(v)(B)(1) (variance power in community trust governing instruments); 
C.R.S. § 15-1-1106 (UPMIFA release or modification of restrictions)



Succession Planning and Legacy Giving



• Requirement to name successor 
advisors; in the absence of 
successors, funds revert to the 
unrestricted endowment of the 
community foundation

Succession Planning for Donor-Advised Funds
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Donor-advised funds succession and 
lifetime / legacy planning are often intersecting

Succession planning for donor-advised funds:

• Continuation of the donor-advised fund 

• Successor advisors

• Creation of legacy gifts

• Donor-designated funds

• Field of interest funds

• One-time gifts to designated beneficiaries

• Outright gift to the community foundation
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Legacy Gifts and Complex Assets

• Types of legacy gifts we accept at Rose Community Foundation

• Gifts through a will or trust

• Beneficiary designation from retirement assets

• Owner and beneficiary of a life insurance policy

• Appreciated assets

• Complex assets

• We’re equipped to accept and manage gifts of: 
o Business interests
o Privately held stock
o Real estate
o Cryptocurrency
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• Donor intent is critical 

• Legacy gifts evolve 

• Variance Power

Concepts of Legacy Giving
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Practical Tips for Advising Clients with 
Charitable Intent



• Relationship of Professional Advisors with the community foundation

• Necessity for a team approach – we do not give legal or tax advice

• You don’t need to be an expert in charitable matters

• We are your philanthropic partner 

• Don’t be afraid to ask the questions about philanthropic intent

• Consider charitable bunching strategy

• Challenging questions

Practical Tips for Advising Clients with 
Charitable Intent

31



Key Tax Authorities
Donor-advised fund basics
• IRC § 4966(d)(1)–(2) (sponsoring organization; DAF defined)
• IRC § 6033(k) (Form 990, Schedule D reporting)
• Treas. Reg. § 1.170A-9(f)(10)–(14) (community trusts; variance 

power)

Income tax deduction
• IRC § 170(a), (b)(1)(A), (C), (G) (60% cash / 30% capital gain 

property)
• IRC § 170(e)(1) (reductions); § 170(f)(18) (DAF 

acknowledgment)
• IRC § 170(f)(8), (f)(11); Treas. Reg. §§ 1.170A-13, -16, -17

2026 changes (OBBBA, Pub. L. 119-21)
• IRC § 170(b)(1)(I) (0.5% of AGI floor)
• IRC § 68 (limitation on itemized deductions)
• IRC § 170(p) (non-itemizer deduction; excludes DAFs)

Complex assets
• IRC §§ 512(e), 514, 1011(b); Rev. Rul. 78-197
• Ferguson v. Comm’r, 174 F.3d 997 (9th Cir. 1999)

DAF excise taxes and grant rules
• IRC § 4966 (taxable distributions)
• IRC § 4967 (prohibited benefits)
• IRC § 4958(c)(2), (f)(7) (excess benefit)
• IRC § 4943(e) (excess business holdings)
• Notice 2017-73; Prop. Treas. Reg. § 53.4966-1 et seq. (Nov. 

2023)

Private foundation comparison
• IRC § 170(b)(1)(B), (D); § 170(e)(5)
• IRC §§ 4940 (1.39%), 4941–4945; Form 990-PF

Retirement, estate and gift
• IRC § 408(d)(8)(B)(ii) (no QCDs to DAFs)
• IRC § 691 (IRD); §§ 2055, 2522

Colorado law
• C.R.S. §§ 15-1-1101 et seq. (UPMIFA); § 15-1-1106 

(modification)
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Questions?

33



Contact Us

Judy Altenberg
Chief Philanthropy Officer
jaltenberg@rcfdenver.org

Sarah James
Director of Donor 

Funds & Gift Planning 
sjames@rcfdenver.org
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	 Why Partner with Rose Community Foundation? 
Add Client Value 
Support your clients in aligning their wealth with their values — whether through 
lifetime giving, legacy planning, or engaging the next generation. 

Strengthen Client Loyalty 
Advisors who proactively discuss charitable giving are more likely to retain relationships 
across generations. 

Expand Your Client-services Toolkit 
Offer options that include donor-advised funds, legacy gifts, field of interest funds,  
and complex asset donations — with expert support at every step. 

Count on Local Expertise 
We understand the Denver region’s most pressing needs through our connection to  
the nonprofit ecosystem.  

Philanthropy That Aligns with  
Your Clients’ Goals
Turn Charitable Intent into Meaningful Impact. 
As a trusted advisor, you’re uniquely positioned to help your clients match their 
financial goals with their desire to give back. When you bring philanthropic 
strategy into your conversations, you deepen relationships, differentiate your 
practice — and help your clients make a lasting difference. 

Partnering with Rose Community Foundation makes it easy to offer expert 
philanthropic guidance grounded in deep local knowledge, bespoke giving 
strategies, and opportunities that align with their values and priorities. 



4500 Cherry Creek Drive South  |  Suite 900  |  Denver, Colorado 80246  |  rcfdenver.org  

Contact Us
Let’s talk about how we can support your clients — and your practice.

	 How We Support You and Your Clients 
Personalized Philanthropic Guidance 
We collaborate with you to help clients structure charitable gifts through wills, trusts, 
retirement accounts, and more — always honoring your advisory role. 

Donor-Advised Funds, Simplified 
Offer your clients a flexible, tax-efficient giving vehicle that’s easy to establish and 
manage — and meaningful for years to come. 

Legacy Planning 
From establishing charitable legacies to creating succession plans or named  
endowments, we ensure your clients’ legacy of giving continues beyond their lifetime. 

Complex Assets, Made Straightforward 
We’re equipped to accept and manage gifts of real estate, cryptocurrency, business 
interests, privately held stock, life insurance, and more. 

Multigenerational Giving 
Our team facilitates family conversations to help clients pass down both assets and 
values — strengthening family ties through shared purpose. 

	 Let Us Help Your Clients Give with Impact 
You bring the financial insight. We bring the philanthropic expertise. Together,  
we help your clients make a difference — in ways that are strategic, effective, and  
deeply meaningful. 

This information is not intended as legal or tax advice. Donors should contact their financial and legal advisors 
prior to making a gift or legacy commitment.

Judy Altenberg
Chief Philanthropy Officer
jaltenberg@rcfdenver.org
303.398.7407

Sarah James 
Director of Donor Funds & Gift Planning 
sjames@rcfdenver.org 
303.398.7416 
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